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While Schneider Electric may not be a name that many investors recognize, the company has been quietly providing power
management solutions to the world for over 180 years. Today, Schneider is a global leader in energy management and industrial
automation, and its products show up everywhere; from the circuit breakers in office buildings to the power systems inside the
world’s largest data centres. Importantly, we believe the company is exceptionally well-positioned to benefit from two powerful
and independent global secular trends.

What Schneider Electric Does

Schneider is a global leader in energy management and industrial automation, providing equipment and solutions that help
buildings, factories, and electrical grids manage and distribute power. To provide some context on its relevance, Schneider’s
products and solutions are embedded in 40% of commercial buildings and homes globally. Its business spans two main
segments: Energy Management, with electrical hardware like switchgear, circuit breakers, transformers, and backup power
systems; and Industrial Automation, with software and controls that help factories and industrial facilities run more efficiently.
The company is also well-diversified geographically, with meaningful presence across North America, Asia-Pacific, and Western
Europe.

Schneider Electric Revenue FY2025 (millions €)?
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Two Secular Tailwinds, Not One
What makes Schneider particularly compelling is that it sits at the intersection of two large and powerful demand cycles.

The first is the Al infrastructure buildout. The explosion in data centre construction driven by artificial intelligence workloads

is creating extraordinary demand for power management solutions. The Al investment boom is behind the forecasted annual
growth of 10% or more through 2030 in Schneider’s data centres and networks business, which accounts for 30% of revenues
in FY2025.2

'Novid Parsi, TIME 100 Most Influential Companies (June 26, 2025) 2Schneider Electric, FY2025 Results Press Release (February 26, 2026) *Schneider Electric, Full
Year 2025 Results Investor Presentation (February 26, 2026)
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The second tailwind is electrical grid modernization, and this one is often underappreciated. Much of the power infrastructure

in North America and Europe is aging and was not built for today’s level of electricity use. As demand for electricity increases,
utility companies are being forced to invest heavily to modernize and expand the electrical grid. Governments are also supporting
this through new regulations and incentives. Importantly, this is a long-term, necessary upgrade cycle that does not depend on
trends like Al, which in our view provides steady and reliable growth.

The Business Moat

Schneider’s competitive advantage comes from how deeply its products and solutions are integrated into customer operations.
Its equipment is typically installed in essential infrastructure where reliability is critical and failure can lead to significant financial
and operational consequences for its customers. As an example, in a data centre Schneider’s systems help manage power
distribution and prevent outages, which means that even a brief failure could take servers offline and cause significant financial
losses. These systems are complex, long lasting, and difficult to replace, and therefore switching providers could require shutting
down operations, which customers are reluctant to do.

Customers in these environments tend to prioritize reliability, seamless installation, and having a trusted, one-stop supplier
over simply choosing the lowest price. Schneider’s trusted brand, broad product offering, and consistent availability make it
a preferred choice for both customers and installers, reinforcing long-term relationships.' We believe this combination of high
switching costs and trust-driven preference leads to strong retention and durable customer demand.

Diversification Benefits to the Portfolio

Schneider provides our portfolios with a unique source of exposure. While much of the conversation around Al investing has
focused on semiconductor companies or hyperscalers, Schneider offers what we view as a durable form of participation in the
same infrastructure buildout, one that is also supported by the grid modernization cycle.

2025 was a milestone year for Schneider, with record revenues, expanded operating profit margins, and the highest free cash
flow in the company’s history.? We believe this financial momentum reflects the early stages of a prolonged period of growth,
and that Schneider’s unique combination of essential infrastructure, durable competitive advantages, and exposure to two
independent secular trends makes it a compelling long-term addition to client portfolios.
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